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Plan Now or Pay Later:

Transition
Planning for
Auto Dealers

Who should attend? Any Dealer/Owner:Who should attend? Any Dealer/Owner:Who should attend? Any Dealer/Owner:Who should attend? Any Dealer/Owner:Who should attend? Any Dealer/Owner:

Interested in developing a smart, thoughtfulInterested in developing a smart, thoughtfulInterested in developing a smart, thoughtfulInterested in developing a smart, thoughtfulInterested in developing a smart, thoughtful
transition plan ... even if retirement is manytransition plan ... even if retirement is manytransition plan ... even if retirement is manytransition plan ... even if retirement is manytransition plan ... even if retirement is many
years down the road. The time to plan is NOW!years down the road. The time to plan is NOW!years down the road. The time to plan is NOW!years down the road. The time to plan is NOW!years down the road. The time to plan is NOW!

Passing ownership or managment on to familyPassing ownership or managment on to familyPassing ownership or managment on to familyPassing ownership or managment on to familyPassing ownership or managment on to family

Considering a buy/sellConsidering a buy/sellConsidering a buy/sellConsidering a buy/sellConsidering a buy/sell

Dealing with a family death, disability or divorceDealing with a family death, disability or divorceDealing with a family death, disability or divorceDealing with a family death, disability or divorceDealing with a family death, disability or divorce

Thinking ahead to retirement and interested inThinking ahead to retirement and interested inThinking ahead to retirement and interested inThinking ahead to retirement and interested inThinking ahead to retirement and interested in
securing his or her family’s financial futuresecuring his or her family’s financial futuresecuring his or her family’s financial futuresecuring his or her family’s financial futuresecuring his or her family’s financial future

WHEN:WHEN:WHEN:WHEN:WHEN: May 11-12, 2005May 11-12, 2005May 11-12, 2005May 11-12, 2005May 11-12, 2005
WHERE:WHERE:WHERE:WHERE:WHERE: University of Chicago’sUniversity of Chicago’sUniversity of Chicago’sUniversity of Chicago’sUniversity of Chicago’s

Gleacher Center, Chicago, ILGleacher Center, Chicago, ILGleacher Center, Chicago, ILGleacher Center, Chicago, ILGleacher Center, Chicago, IL

A 2-day, executive-level conference on whatA 2-day, executive-level conference on whatA 2-day, executive-level conference on whatA 2-day, executive-level conference on whatA 2-day, executive-level conference on what
every dealer should know about ownershipevery dealer should know about ownershipevery dealer should know about ownershipevery dealer should know about ownershipevery dealer should know about ownership
and management transition, buying, selling,and management transition, buying, selling,and management transition, buying, selling,and management transition, buying, selling,and management transition, buying, selling,
valuation and planning for the future.valuation and planning for the future.valuation and planning for the future.valuation and planning for the future.valuation and planning for the future.


